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Introduction 

 
“Push through the pain, and conquer your fears. Regardless of what you think 
today, it’s not going to matter 5 years from now.” 

- Frank Lind 
 
 
My father was an entrepreneur. I remember him selling soap door-to-door, 
Christmas trees during the holidays, fireworks on the Fourth of July; he even owned 
apartment buildings and a local convenient store. You could say being a business 
owner was in my blood. 

 
My father wasn’t one for sitting around watching sports or drinking beer, he was 
focused on his business all the time. He would often say, “Son, nothing worth 
having comes easy.” Four months after my fifteenth birthday, my father died of a 
sudden heart attack, and at the age of forty-three, everything he built was either 
repossessed or sold for pennies on the dollar. 

 
My life as a Business Coach started with my own ambition. I moved to South 
Florida, invested my life savings in a business that I thought was a sure shot to 
success. It didn’t turn out to be what I expected. Too proud to ask for help, I drained 
my personal account. 

 

I have always looked for faster and easier ways to achieve my goals. I’ve been down 
more times than I’d like to admit. But every time, I could hear my father’s words, 
“Son, nothing worth having comes easy.” I pull myself back up, gather the tools 
and strategies I need, and get back in the race! 

 

Why waste time and energy on achieving things you can do in less time? 
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I have overcome a fair share of learning curves. Moving from strength to strength, 
I believe I’ve acquired valuable tools to success. Two years after losing everything, I 
completely changed my strategies, and developed a passion for identifying 
challenges and obstacles in business that resulted in lasting solutions. 
 
I found myself using this knowledge to inspire others with goals and business 
challenges. As I started doing this, they would say, “Frank, you really gave me some 
great ideas.” The more people I spoke with, the more would say, “I’m having some 
problems with my business, think you can take a look?” I was making an impact on 
business owners’ lives, and they were hungry for this knowledge. 

 
I have worked with and owned several six figure companies and have drawn from 
my diverse experience in strategy and business planning, change management, to 
assisting businesses in identifying objectives and coaching them through the 
process. 

 
Writing about cutting edge principles requires passion and understanding of the 
information. For over the past eight years I’ve had the privilege of inspiring and 
coaching businessmen and businesswomen in every industry; from interior 
designers to radio producers, even Hollywood executives. I’ve helped them form a plan 
of action that has created lasting results. 

 
These valuable techniques are the key principles that I use with my clients - and I 
want to teach them to you! 

 

The tools I used boil down to pursuing your goals with intent, deliberation, and 
perseverance. If you can recognize what you want, write it down and set up a plan 
of action. You’ll be able to manifest your dreams and achieve whatever your heart 
desires.
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 There are stars and Superstars, which one are you? 
 
You have within you, right now, the ability to achieve success. Your biggest 
responsibility is to use this opportunity. Investing time in understanding what you 
want and how you plan to achieve it is the first step. With the guidance and tools 
present in this book, you’ll have the power to accomplish far more than you’d ever 
imagined. 

 
I urge you to read this book with concentration. Put down your cellphone. Turn off 
Dancing with the Stars, and stop for a moment to take in this valuable information. 
I’ve put forth my best practices, along with all that I’ve learned and experienced in the 
areas of business success and goal attainment. I ask you to remain open-minded 
and allow new ideas to take root. 

 
If I had to pick a piece of advice common between all successful businessmen and 
businesswomen in their respective industries, it would be “take the shot.” 

 
Get ready to experience “Powerful Success Strategies for Business Owners”. A 
whole new way of looking at your approach to business - where you decide what 
you want, and how you want to get there! 

 
So Let’s Do This! Take the Shot! 

Frank Lind 
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Chapter 1 - Raise Your Standards 

 
“You were born to win, but to be a winner, you must plan to win, prepare to win, 
and expect to win.” 

- Zig Ziglar 

Unlock Your Potential 

Most business owners face challenges due to both personal issues and lack of pure 
business knowledge. I have seen the transformation of several success stories, 
myself included, and know that great advice and guidance can help you leap over 
potential hurdles. One known fact is that all high-performance business owners are 
goal-oriented. We all have a rough blueprint of what we want. The sooner you 
realize your goals, the more likely you’ll achieve them. 

The truth is, we’re all capable of accomplishing a whole lot more than we think we can. 
Most people settle for mediocrity without even putting their true potential to the 
test. They don’t believe they have it in them to make it big. Well, they do! All they 
have to do is look inside for inspiration, and not outside. In the end, where you 
came from is not as important as where you’re currently heading. If you have 
purpose and direction in place, you’re more likely to reach your destination. 
Despite all odds. 

Reflect on Your True Potential 

Business coach and motivational speaker Tony Robbins always says, “It’s no longer 
acceptable to be good. You must raise your standards and be OUTSTANDING!” 

So, you’re asking, “How do I raise my standards?” I’d say it’s time to step back and 
recognize your genuine potential. 

Ask yourself, what is it you want and why do you want it? You see, wanting 
something for the sake of it isn’t going to make you successful. Sure, you might 
reach that goal, but then again, where do you go from there? 
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To attain your business goals, they must promise a continuous chain of evolution 
and growth. It’s important to tap into your strengths and dreams. If you think 
you’re good at something, thinking you can achieve it goes far beyond believing. 
You better be ready to think, sleep and dream about fulfilling it every single day of 
your life. That’s when you know you’ve got yourself a “Unique Selling Proposition. 
(USP)” 

I ask you not to be fooled into thinking you have nothing in particular that ignites 
your attention. Dig deeper. We all have things that we truly desire from life. If you 
find a purpose that is compelling enough to draw you into it every single day and 
night, you’ve laid the building blocks for great success. 

All you have to do next is to let the juices flow. Once you’ve found purpose and goals 
to chase after, your subconscious mind will automatically brainstorm on positive 
ideas and thereby inviting a radiant and thriving environment upon itself to 
manifest its dreams. 

You Are the Reality of Your Thoughts 

After coaching, interviewing and interacting with hundreds of businessmen and 
businesswomen, it struck me that there are two types of business owners with two 
very distinct thought processes. There are those who consciously invest their time 
in constructive thinking, manifesting their passions and ideas into tridimensional 
reality within their mind. 

And there are those who indulgently hold onto negative thoughts, almost as if they 
are addicted to it. They think about a particularly unpleasant event and translate 
those negative emotions onto every new venture they encounter. Needless to say, 
the ones who keep their thoughts positive are also the ones who are most 
successful. 

In essence, where you are with your business today is the consequence of your 
collective thoughts. What you see in the world outside is in fact, a mirror reflection 
of your world inside. 
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So, when your thoughts and ideas have the power to emerge in your reality, why 
waste them on unproductive and regressive ones? Instead, I’d advise you to 
channel them towards setting clear and constructive goals - goals that will inch you 
closer to success. 
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Chapter 2 - Change Your Mindset 
 

“A business has to be involving, it has to be fun, and it has to exercise your creative 
instincts.” 

- Richard Branson 

Determine Your Plan 
 

I find that most business owners have an immediate mind-block to the words 
“Business Plan,” as if they were to imply that they’d be immediately expelled to 
laborious work. 

What is it that you’re indeed chasing after? 

How about we zero in on “sales” for a moment? I’m sure you’d agree that we all 
want more sales for our business (There! You’ve got yourself a fulfilling and 
purposeful plan.) Now ask yourself: what are some of the things that could increase 
those sales? 

While it’s always good to start off with a more generic plan, it helps to narrow down to 
tangible goals that can be executed with immediate effect. I call them “mini 
business plans.” 

Categorize Your Needs 
 

Get personal. I have an exercise that I give to new clients. I ask them to visualize 
their business three, six and twelve months from now! 

Questions to focus on: 
 

1. What are three things you’d like to achieve in your personal life? 

2. What are three things you’d like to achieve in your business life? 

3. Where would you want to be financially? 

4. What fitness and health goals would you like to accomplish? 
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5. And finally, how do you plan to give back? What charity or foundation can 
you support to show your gratitude for the gifts that you have been 
empowered with? (Make a list, even if they are things that you don’t plan on 
executing immediately) 

You see, the key to finding the right answer is to be as specific and clear as you 
possibly can. Trust me, they don’t come easy, this is one exercise you’ll have to spend 
a good time reflecting about. 

Now, Prioritize Them! 

The best part about the process of “mini business plans” is that  they facilitate clarity 
in thought and process. Once you’ve got your list down, prioritize them so that they 
progressively lead you to the other. You see, the moment you have them down on 
paper and in the corner of your mind, your subconscious mind will automatically 
gravitate towards materializing them into reality. As Henry Thoreau once quoted, 
“Have you built your castles in the air? Good. That is where they should be built. 
Now, go to work and build foundations under them.” All you have to do is stay 
positive in intent. 

 
Tackle Your Immediate Problems First 

Before you begin to visualize your three, six or twelve-month plans, take a step 
back and assess possible obstacles that might stand in your way. Are there any 
glitches that might hinder your road to success? Evaluate your mindset: 

1. Are you self-motivated? 

2. How likely are you to procrastinate? 

Brainstorm on Fool-Proof Fixes to Each of These Problems 

1. Use an Mentor or Business Coach to encourage, direct and hold push you 
forward. 

2. Analyze the quickest, safest and most direct way to reach your goals, leaving 
no room for negligence. (When you’re working with a Business Coach, you 
become completely accountable.) 
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Drop Excuses. Stop Justifying 

Remind yourself that you’ve probably spent your entire life doing that. If you want to 
make changes to your business, you must do so only because YOU want to. 
Ultimately, if this is your passion, you have to muscle through it and make every 
passing moment count! 

Double Your Productivity, Decrease Your Timelines 
 
Think of it as a new lease of life. If you want to move quickly and make up for lost 
time, you have to be prepared to go the extra mile. Remind yourself that you’re only 
a few steps away from success. Give it all that you’ve got and soon enough, you’ll be 
exactly where you’ve always wanted to be. 

 
Take a leap of faith with your best foot forward, believing that you’re going to make it 
with 100% conviction. Align your mental and physical disposition to your ““Unique 
Selling Proposition. (USP)”, and by that, I mean you start talking, walking and acting 
like it’s already in your possession. You’ll feel more energetic. 

 
You’ll also find value and love in everything you do and everybody you interact with. 
When you’re driven by success that is purposeful and clear, you’ll find the happiness 
you’ve always been looking for. Now that you’ve got the right mindset, it’s time to 
move on! 
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Chapter 3 – Take Action – Now! 
 

“Stop being afraid of what could go wrong and start getting excited about what 
could go right.” 

- Tony Robbins 

Execute Your Plan of Action 
 

In the previous chapters, we’ve tapped into your strengths, recognized what you 
wanted and laid out your mini business plans that will keep you busy for the next 
three, six and twelve months. What next? 

Well, you create a strategic game plan and take immediate action! You see, your 
ability to set up a quick, direct and foolproof action plan for your success is what is 
going to see you through to the finish line. If you step onto the field of business 
with all the right tools and strategies, you’ll have a better chance at winning the 
mental game before the physical game even begins. 

Consider every aspect that might influence, conflict or jeopardize your action plan. 
Brainstorm on a proper written plan that lists out specific details of your action 
steps and deadlines. There is no such thing as an ideal plan. Your plan is only as 
good as your thoughts are today. The more you learn, the more your plan is likely 
to change. Take time to prioritize your action steps and the sequence they are likely 
to follow. Treat it as the blueprint for your road to success. The more ground work 
you invest, the more foolproof and success-oriented it becomes. 

Consider the Skills You’ll Require to Execute This Plan 

Always leave room for growth. Keep asking yourself: what’s working and what’s 
not? If you think you’re missing the bus and there’s room for improvement, don’t be 
ashamed to get back to the drawing board and start over again. You’ll be surprised 
with the wave of new ideas coming your way. 
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Surround Yourself with Like-Minded People 

One of the best ways to do this is to seek out expert advice wherever possible. 
Nobody expects you to build your castle all by yourself. Engage people who share 
your passion for success. Ask experts. Encourage new thought. Focus your energies 
on making your plan work and TAKE ACTION! 

I have two simple rules for my all my high-performance business clients: 

1. Don’t waste time on energy that doesn’t matter. 

2. Be confident and fearless. 

Analyze Every Element of Your Goal in Full-Blown Tridimensional Glory 

If it’s not on paper, it has to be in mid-air. Build your dreams. See them taking shape 
right in front of you, just as we speak. Visualize your dreams, live them! Take a stroll 
towards the future and witness the glory of your success. How does it feel? What 
is it like to have achieved true success? Are there any lessons learned? Could you 
have done things differently? 

Revisit your dreams over and over again until you’ve experienced them in reality too. 
Gather your lessons and incorporate them into your plan. 

Stay Ahead of Your Timelines 

The key to achieving your potential success is to get time under control. When 
you’re ahead of time, you begin to enjoy a sense of balanced control, giving you 
added leverage amidst others. If you can learn the skills to effectively manage your 
time, you can become one of the most efficient and productive business 
professionals in the world. Add focus and passion to that and you can become the 
most successful business professional in your industry. 

 
Reevaluate Your Steps 

Always ask yourself, “Is there a better way around?” When you remain open to new 
ideas, you leave room for creativity and growth - both key contributors to a 
successful business. 
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Remain Flexible 
 

We all live by the law of free will. Your life is driven by the choices you make. Don’t stifle 
yourself with preconceived notions or stereotypes. Remember, there’s more fun being 
the first of you - than the next of many. 

Determine Your Opportunities 

Once you’ve taken immediate action, it’s time you reach out for brighter and more 
rewarding pastures. You’ve worked really hard to make it so far. Now, it’s time to 
capitalize on your achievements and make advancements. Experiment with ideas, 
invent them. Be a game changer. When you’ve channeled all your energy in the 
right direction and know you have things going for you, reach out to your higher- 
self and “Take the shot!” 
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Chapter 4 – Stay Focused 

 
“The secret of change is to focus all of your energy not on fighting the old, but on 
building the new.” 

- Socrates 

Overcoming Obstacles 
 
I have coached many clients who have a particular memory from the past that 
keeps getting in the way of their present business success. Well, if you do too, then 
you’re not alone. Thankfully, with that first step taken, you’re only a few steps away from 
overcoming what I so commonly refer to as energy parasites. Nothing to flinch, 
block your mind, or grimace about; instead, let’s talk about how they can be 
overcome. 

 
While some of us have learned to leave the past behind and move on, others hold 
onto those memories and recreate those experiences over and over again. You see, 
if you want to direct your life and your business towards success, it’s important you first 
take 100% responsibility for your actions. 

 
The moment you do that; you’ll be able to “focus” on everything that will lead you to 
success. Most importantly, reflect on those positive actions that you are likely to 
consistently do. What are your emotional triggers when you perform these actions? 
What’s the preceding thought or memory that attaches itself to that particular 
action? 

 
Understanding your state of mind at a time when you’re expected to perform at your 
best will help you identify any lurking parasites that might haunt you in the 
future. Everything that happened in your life, business or personal, has left behind 
emotional imprints. Let’s face it; we all have painful memories from the past, but we 
don’t have to live there. 
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If the thought is positive and encourages progression, then it can serve as your 
biggest motivator. However, if it is not, then it’s capable of bringing you down, 
steering you off course and taking you further from the success of your business. I 
believe that it is in these moments of decision-making that one’s fate and destiny is 
made. 

 
 
Anticipate Roadblocks. Stay on Course 

Revisit your emotional triggers one last time. Live every moment of it and let it go, 
once and for all. This is a very important step in paving the way for a seamless 
journey. Once you’ve rid yourself of those painful memories, you’re less likely to have 
them showing up in the future. With them out of the way, you’ll be able to push 
beyond the limitations that have restricted you in the past. 

 
Use the Experience, Don’t Recreate It 

 

Once you’ve broken free of those chains of the past, and you’ve turned it into 
wisdom, use the experience to propel yourself forward with confidence. 

1. Start your strategic business plan. 
 

2. Equip yourself with the skills to overcome any obstacle that gets in your way. 

3. Trust your intuition. The faster you identify a possible roadblock, the quicker 
you will get back on track. 

4. Embrace feedback and challenge setbacks. 

5. Remind yourself that there are no failures in life, only lessons to be learned. 

You’ve Trained For This 

Remind yourself that you are wiser, quicker and better prepared than you have 
ever been. You are like a professional athlete who has trained for years to get 
where you are right now. Disengage from the thought of defeat. Hold tight to the 
memories of success and push forward. There’s a whole new beginning waiting for you. 



18  

 Say “Hello” To Your New Self 
 

Ultimately, I believe it is our decisions and not the circumstances we’ve been put 
through that have shaped our lives and determined our destinies so far. The truth 
remains that there’s nothing, and I repeat nothing, you cannot achieve if you clearly 
understand what it is you want. 

 
You must be willing to go after it with “laser focus.” Be ready to change and adapt to 
the times until you’ve achieved your “Unique Selling Proposition”. 

 
We all know of extraordinary people who have met their dreams and exploded 
beyond so-called restrictions. They reached heights that most would think as 
unattainable. Bill Gates, Steve Jobs, Elon Musk, Mark Zuckerberg. How about we 
strive to be like those business owners? Take a page out of their playbook and ink 
your name on the winner’s list! 
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Chapter 5 - Master a Winning Strategy 
 

“I’m convinced that about half of what separates successful entrepreneurs from the 
non-successful ones is pure perseverance.” 

- Steve Jobs 
 

Being a business owner is about strategies. Once you’ve made a habit of moving your 
energies to the right place and shifting your focus, it’s time you decide to commit to 
excellence. Just completing your goals and becoming successful in them is not 
enough. You must make an investment in yourself. You’ve only crossed one of the many 
milestones you are destined to conquer. It’s time you scale to new heights and “Be 
The  Successful Business Person You Know You Can Be!” 

 
Here’s a little heads-up – Over the next 12 months, your business success is likely 
to be determined by three factors alone: 

 
1. Passion. 
2. Perseverance. 
3. Self-Determination. 

 
The sooner you gain clarity and mastery over these three parameters, the sooner 
SUCCESS will come looking out for you. 

 
The 80/20 Rule 

I must admit that when I first heard this, I thought “not for me”. I believe my forte 
is helping people deal with the human side of their businesses and ideas. Even 
before I knew anything about it, my irrational self-talk tried to convince me that it 
was a waste of time. 
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When I did get around to appreciate and learn this rule (which I did after some 
convincing from my Performance Coach), the idea stuck in my head. Now I teach it 
to my clients and I’d like to share it with you. 

The thing about the 80/20 rule, beyond the fact that it deals with numbers and was 
coined by a statistical genius named Pareto, is that it’s applicable to every single 
one of us. You see, the Pareto Principle states that there are certain actions in your 
life (a small 20% of them) that when totaled, attribute to 80% of your total output. 
This 20% includes things that you are passionate about, things that you are 
inherently good at, things that you’d be doing even if no one was watching you. 
Simply put, they are your triggers to remain happy and motivated. So, if you can 
tap into this 20% and generate the maximum output out of it, you’ll be as successful as 
the best of the best, if not better! 

When you’re seeking peak performance, you need all 100%. But when you’re trying to 
reach your business goals faster, focusing on the critical 20% is a real time saver. 
Focus on what actions generate the most effective results and give them your 
undivided attention. 

Master Your Game Plan. Replicate It. Now, Systemize It 

If you want to achieve success beyond your present situation, you have to leave 
mediocrity behind. Spend all your time and energy in thinking BIG. Is there a way 
to perfect this act? How can I replicate this approach in a shorter timeframe? How 
can I systemize this process and thereby spend more time investing in bigger and 
more advanced arenas? By asking questions, your brain begins to think differently 
and search for answers. Sometimes those answers come to you in the shower or 
driving home from work. This is your true genius working alongside yourself! 

 
Accept That You’re Going to be Running a Long Race 

 
Commit to persist until you succeed, irrespective of how long or short it might take 
you to reach your destination. Strive to do something every day, even if it’s just 
visualizing your business success. Every step you take from this point onward is 
going to shape your character and determine the future of your business. 
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Hold on to your Passion, your Perseverance and Self-Determination. Every time you 
feel you’re being pushed against the wall, hold onto those key qualities and push back! 
There will come a time when you won’t be pushing so hard anymore; instead, SUCCESS 
will be pushing towards you. All you’ll have to do is stretch out your arms and accept it 
with gratitude. 

 
The Joy of Honest Labor 

 
With all these goals lined up in front of you, you’re probably feeling a little 
overwhelmed. Transformation isn’t easy. But everything worth appreciating takes 
dedication and commitment. Two ingredients that add flavor to the sweet taste of 
success! Believe that over the next several months, you’re going to script your own 
business success story! 
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Conclusion and Next Steps 
	
Once you’ve mastered the elements present in this book, your inability to deal with your 
own business challenges will become a thing of the past. Things that felt difficult 
until recently will become easy  to  conquer. You’ll find that you’ll be able to reach out 
to the divine energy that exists all around, an energy that guides you through 
even the darkest of days. 

 
I urge you to channel and redirect some of your energies from merely concentrating 
on yourself to touching the lives of all those who are around you, family and friends. 
The only way to give back a little of all the love - is to pass it on with a sense of 
fulfillment and unselfish contribution to all those who seek and need it. 

 
I ask you to commit a few hours per day/month/year (within the remit of time you 
can spare) to a social cause that hopes to benefit the community as a whole. 

 
At this point, I’d like to say you don’t have to do it alone. There are professional 
Business Mentors and Coaches who can help you achieve your goals and steer 
you through those mental and emotional roadblocks. Having your own Business 
Coach can save you time and money. Someone who knows the road ahead, like a 
professional guide that will help you on your journey. A good Business Coach will 
also help you build confidence, and work on a strategic plan and help you create 
the business you want. 

 
Let us start looking at each other as one unit and as a part of the same family, not 
individually divided in competition. I urge you to share this book and the insights 
you’ve gained with those you think can benefit. I’ve had a profound experience 
writing it and believe me, this experience will transfer to you as well. 

So what are you waiting for? Take the Shot! 
 
Frank   
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Meet Frank 

Frank Lind is the CEO and Founder of Get The Edge Coaching Group, and Author. 
 
As an inspiring Business Coach, in-demand coach and speaker, Frank has influenced 
hundreds of entrepreneurs and businesses locally and globally on how to improve 
their personal and professional lives. He has assisted start-ups and established 
companies on how to effectively and efficiently execute their business goals. 
 
To learn more about Frank, go to gettheedgecoachinggroup.com  

 


